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Now 

On-Line 

ing for good ideas borrowed from 

other car shows while avoiding the 

observed short comings of other 

shows; the smallest details should 

not be overlooked.  

    The very first piece of the 

framework is the staff. Encourag-

ing the most members to get ex-

cited about participating and even 

more energetic about pitching in to 

help can be a real challenge. Orga-

nizing the showôs various tasks 

into easy ñbite-sizeò jobs spreads 

the work load to the largest group 

of volunteers and gives a high 

value of     (Continued on page 6)  

cause it was live television, a true 

ñreality show.ò When it comes to 

car shows, they too are reality 

shows, with contestants having 

their own preconceived notions of 

how the event should be put on. 

These viewpoints are valuable in-

put seasoned with external com-

ments, suggestions, and criticisms.  

 

Lump of Clay 

    In the beginning a car show 

starts out as a ñlump of clay.ò It 

has no form, no function, or mo-

tion. Show producers must create 

the showôs framework, often look-

Your Show of Shows 

    I didnôt see a course in 

college for it nor have I 

seen any trade  or corre-

spondence courses for it 

either. What Iôm referring 

to  is the production of 

car shows like the one we 

have in August each year 

at Stasek Chevrolet. To 

what outsiders or even 

participants alike per-

ceive, there is much more 

in organizing a car show 

than meets the eye.  

    I have yet to see anyone 

claim to be able to do it 

all. Even the most basic of 

automotive gatherings 

takes forward thinking, the ex-

pectation of the unexpected,   

and luck to be successful. Just  

when a show organizer thinks he 

has thought of every unforeseen 

event, bam! Up comes a new wrin-

kle, oversight, or contingency. If the 

show plannerôs goal is to satisfy 

everybody, it rarely happens; thatôs 

reality.  

    Participants really donôt appreci-

ate all that goes into a successful 

car show until they produce one 

themselves. One cardinal rule to 

remember is ñyou canôt satisfy 

everyone.ò I am reminded of the 

Ed Sullivan Show in TVôs early 

days that consisted of many varied 

acts each requiring their own stag-

ing with split-second timing be-

Sponsored by Bill Stasek Chevrolet  

Barnet, center, works the registration desk at CNCCõs August car 
show, left; co -Presidents Gary and Barnet congratulate Tom Sherrick, 
who was honored for his outstanding contributions to the club, right.  
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Best of Winners 
 

Best of Show 

Sal Polizzotto, Naperville, ô61 Roadster 
 

Best Engine Modified 

Russell Polnow, Marengo, ô04 Z06 
 

Best Engine Stock 
Tom Wagner, Lakemoor, ô03 Coupe 

 

 Class A:  Stock ô53-ô62 
1st, Ed DeFranco, Palatine, ô59 Roadster 
 

Class B:  Stock ô63-ô67  

1st - Glenn Blum, Arlng Hts, ô67 Convt. 
2nd - Dean Tarkowski, Palatine, ô66 Coupe 

2nd - Jeff Gross, Evanston, ô64 Convt. 

3rd - Steve Rubin, Wheeling, ô66 Convt. 
 

Class C:  Stock ô68-ô82  

1st - William Hill, Island Lake, ô71 Coupe 

2nd - Bob Chrobak, Lake Zurich, ô69 Vette 

3rd - Don Staley, DeKalb, ô79 Coupe L48 
 

Class D:  Stock ô84-ô96  

1st - Larry Lashin, Palatine, ô95 Convt. 

2nd - Sandy Moses, Arlng Hts, ô95 Convt. 
3rd - Eric Kirchner, Glenview, ô94 Convt. 
 

Class E:  Stock ô97-ô04  

1st - Tom Wagner, Lakemoor, ô03 Coupe 

2nd - Dave Marros, Buffalo Grove, ô98 Vette 
2nd - Doris & Dave Rich, Urbana, ô04 Coupe 

3rd - Andy Kinsch, Palatine, ô04 Vette 

3rd - Nick Reed, Mt. Prospect, ô99 Convt. 
3rd - Sylvia & Mike Walker, Arlng Hts, ô90 Coupe 

Class F:  Stock ô05-Present  
1st - Al Schnider, Palatine, ô05 Convt. 

2nd - Dee & Ray Gonzalez, Tolono, ô07 Coupe 

3rd - John Huber, Mt. Prospect,  ô07 Coupe 
 

No Class G 
 

Class H:  Modified ô53-ô62  
1st - Jim Zieman, Des Plaines, ô61 Roadster 
 

Class I:  Modified ô63-ô67 

No Entires 
 

Class J:  Modified ô68-ô82  
1st - Paul Plotnick, Wilmette, ô78 Coupe 

2nd - Jim Sisty, Palatine, ô69 Coupe 

3rd - Dan Abelas, Lake Villa, ô77 Coupe 
 

Class K:  Modified ô84-ô96  
1st - Ron Slove, Prospect Hts, ô87 Coupe 
 

Class L:  Modified ô97-ô04  

1st - Russell Polnow, Marengo, ô04 Z06 

2nd - Bill Boyk, Naperville, ô02 Vette 
2nd - Al Ohm, Lincolnshire, ô01 Coupe 

2nd - Mary Brockhoff, Mt. Prospect, ô01 Convt. 

3rd - Barnet Fagel, Buffalo Grove, ô00 Coupe 
3rd - Jenny Larson, Zion, ô02 Vette 
 

Class M:  Modified ô05-Present  

1st - Gary Paetsch, Elmwood Park, ô05 Coupe 

2nd - Bill Lark, Mundelein, ô06 Coupe 
 

Class N:  Special Interest   
1st - Duane Dzien, Crystal Lake, ô04 Z06 

2nd - John Strewe, Park Ridge, ô03 Convt. 

3rd - Ron Mikrut, Mt. Prospect, ô95 Pace Car 
3rd - Frank Bianco, Barrington, ô04 Convt. 
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Talk to our Corvette Specialists 
About Your Next Great Car 

 

Scott Wiscomb * Bob Foley * Vince Nasti 

Krystle Sonsedek *  Bob Clegg 

Sales Hours:  Monday-Friday 9 am to 9 pm; Saturday 9 am to 6 pm 

Bill Stasek Chevrolet  
700 West Dundee Road  

Wheeling, Illinois  60090  

www.StasekChevrolet.com  

847 -537 -7000  
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Thanks! 

AAMCO Transmissions 
847-577-0707 
 

ABT Electronics 

http://www.abt.com/ 
 

Action Pool & Spa 

773-622-4821 
 

Amatoôs Pizza 

773-622-4333 
 

B&B Performance Exhaust 

http://www.bbexhaust.com 
 

Climate Pros, Inc. 
630-893-8511 
 

Cobra Electronics 

http://www.cobra.com 
 

Corsa Performance Exhaust 
http://www.corsaperf.com/ 
 

D&M Corvette  

630-968-0031 
 

E-B Products 

847-729-3506 
 

HP Performance 

847-949-8388 
 

Lee Auto Parts 

708-457-2958 
 

NAPA Auto Parts 
773-481-1771 

Our Town Auto Service 
773-777-8811 
 

Platinum Car Wash 

708-452-5544 
 

PTL Landscaping 

630-279-6916 
 

RF Restoration Fitness 

847-421-4064 
 

Selig Enterprises 

CNCC Supporter 
 

Skipperôs Gyros 
847-541-0200 
 

Spunky Dunkers Donuts 

847-358-7935 
 

Stasek Chevrolet 
888-266-1354 
 

State Farm Ins.-Ryan Messner 

847-793-0041 
 

The Reed Family 

CNCC Member 
 

Vision Man Optical Center 

708-453-5900 
 

Wa-Pa-Ghettiôs Pizza 

847-541-6706 

ä and Exhibitors 

Maggie Mooôs Ice Cream 
900 Milwaukee Ave., Lincolnshire, Illinois 

847-478-1118 

Joe Martorelli, Cousin Joeôs  

Waterless Car Wash Products 

847-722-7020 

Mark and Diane Hall, Amsoil Distributor  
847-279-0478 
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community participation. To ac-

complish this, separate commit-

tees are formed for each function 

of the event. Groups of people 

also stimulate ideas by open con-

versation, nurturing ideas and 

creativity at a much more rapid 

rate than mere solitary thinking. 

    The most important car show 

ingredient is communication be-

fore, during, and after the event. 

Email and phone calls are more 

effective in preparing for actual 

progress meetings that are held 

frequently to deal with questions 

and their answers. Two-way ra-

dios during the show allow for 

real-time solutions for minute-to-

minute questions. I have found 

that one of the most complained 

about car-show issues comes from 

entrants who wait unnecessarily 

long to get into a show when they 

have already pre-registered. Our 

club has solved this issue by the 

combination of computers and 

two-way radios. Here is one out-

growth of these collective ideas is 

presented here. Other ideas will 

be the subject of future writings. 

    When a pre-registered contest-

ant car pulls into the dealershipôs 

driveway, an entry greeter asks if 

the car is pre-registered and gets 

the ownerôs name. If the car is 

pre-registered, the driver is di-

rected to proceed to the registra-

tion desk inside the dealershipôs 

service drive. The entry greeter 

radios the registration desk and 

advises the registration coordina-

tor of the approaching entrant and 

his name. By the time the Cor-

vette arrives at the registration 

desk, the driverôs registration 

form has already been retrieved, 

the carôs classification confirmed, 

and the driver receives his show 

classification card. For those driv-

ers who did not pre-register, they 

are handed a clipboard with a 

show application form and pen to 

fill out in a separate entrance line. 

When the form is filled out the 

driver follows the pre-registered 

drivers. 

    This year we began using bar 

coded entry forms. The entry 

formôs bar code is scanned into the 

show data base and the entry is 

confirmed, which reduces the pre-

registration process to 15 seconds. 

Based on the carôs classification, 

display-area directors are notified 

by two-way radio of the approach-

ing Corvettes and which parking 

area to direct them to. We use five 

foot florescent noodles to help di-

rect the Corvettes to their assigned 

show areas. With less time waiting 

in line, Corvette owners can de-

vote more productive time to pol-

ishing, relaxing, or helping out 

with show work assignments. 

    CNCCôs show cars are separated 

into classified parking areas so cars 

of the same class can be viewed, 

compared, and enjoyed more easily. 

This makes judging easier for eve-

ryone and a much more enjoyable 

experience because voters don't 

have to walk the lot numerous times 

to compare cars.  

    This one procedure was a prod-

uct of listening to compliments 

and complaints with equal interest. 

So the club keeps listeningé 

 ð Barnet Fagel 

Your Show of Shows  
Continued from page 1  

Best Show To Date 

    CNCC had a wonderful car show 

this year; we did very well. I was 

striving for the best show weôve ever 

had, and we succeeded. We had some 

75 paid participants and 25 who  en-

tered to just park their car, so there 

were about 100 Corvettes.  

    I was extremely happy with the 

results, and   everyone in the club 

participated this year. In fact,  the 

show ran so smoothly, it   was scary. 

I was sure something would go 

wrong, but it didnôt. 

    Bill Stasek Chevrolet, our club 

sponsor, recently made a believer 

out of me when the air compressor 

on my Corvette went out. I took it 

to Stasek to see if they could fix 

it. After the car was there for a 

day, the technician who helped 

me said Stasek would handle it. It 

was a surprise because the air 

compressor was simply out of 

warranty. 

    Because I was in the club and the 

people there knew me personally, 

they took care of my problem. I 

was amazed because it would eas-

ily have been about a $1,500 labor 

charge. I was so impressed with 

their service; it was unbelievable.  

        ð Gary Paetsch  

George Sianis and his grandson  



Yummy!  
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More Happy Days 

    Ed DeFranco is the owner 

of Hpy Daz, a 1959 Roman 

Red, C1 Corvette Roadster 

that appeared on The Today 

Show in 2009. He says, ñMy 

wife and I were at a conven-

tion of C1 owners at the 

Baker Hotel in St. Charles, 

Illinois, when Dana Mecum, 

the president of Mecum Auc-

tions, asked if I would drive 

my car to downtown Chicago 

for a news broadcast. 

    ñI really didnôt want to 

drive it down there, but later 

that day Dana said the state 

police would escort us for the 

trip. So thatôs what happen. 

The Illinois State Police es-

corted four C1 Corvettes and 

two C2s to downtown Chi-

cago, and my car was to be 

on television for the morning 

broadcast. 

    ñNow it seems that a lady 

who lives on Lake Shore 

Drive frequently came around 

the NBC studios with her col-

lie. She was there that morn-

ing admiring the Corvettes 

and asked if she could sit in 

my car. I said fine, as long as 

she didnôt put the dog in the 

car. So the woman sat in my 

Corvette, and the dog sat on 

the curb. As all this unfolded, 

the television cameras started 

to roll and zeroed in on my 

license plate, Hpy Daz, at the 

start of the broadcast. 

    ñBack at the hotel in St. 

Charles, my wife was watch-

ing the program and couldn't 

believe that our C1 was in the 

spotlight. Adding to the fun 

of it all, when we returned 

home my grandchildren kept 

asking, óWho was the lady in 

grandpaôs car?ô ò  

Vette Talk    

Susan Giffeiôs Pumpkin Rolls 
(Third -prize winner in CNCCôs 

2011 Holiday Party dessert contest) 
 

Cake 

3 eggs 

1 cup sugar 

1 cup chopped walnuts 
 

Beat the eggs and sugar well in a 

bowl, then add the following in-

gredients: 

2/3 cup pumpkin 

3/4 cup flour 

1 teaspoon baking powder 

2 teaspoons cinnamon 

1/2 teaspoon lemon juice 

1 teaspoon ginger 

1/2 teaspoon nutmeg 

1/2 teaspoon salt 
 

Pour the batter onto a greased and 

floured cookie sheet that has 1 inch 

sides. Spread chopped walnuts over 

the top of the batter.  
 

Bake at 375 degrees for 15 minutes.  
 

Turn the cake out onto a dish towel 

that is covered with powered sugar. 

Roll it up until it is cool. Unroll the 

cake and spread it with frosting. 

Frosting 

1 cup powdered sugar 

1 8-ounce package cream cheese 

4 tablespoons butter 

1/2 teaspoon vanilla 
 

Beat frosting ingredients until 

smooth. Roll the cake back up and 

wrap it in tin foil; refrigerate for at 

least 4 hours before serving. 

Ed won first place in Class A: Stock, ô53-õ62, in CNCCõs 2011 car show 


